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AnHoTanums. [ludposas TpaHchopManys paMKalbHO U3MeHUIA IPAKTUKU MapKeTHUHTa U POk, CMECTUB aK-
LIeHThI B CTOPOHY JAaHHBIX, IJIaTGOPM U yIIpaB/IeHUs KJIMEHTCKUM ONbITOM. AKMYa/16HOCM®b 1cCc/leloBaHUs 06Y-
CJI0BJIeHA HEOOXO0AMMOCTbI0O CUCTEMATU3UPOBATb MUPOBble U POCCUICKUE TPeHAbl B IMGPOBOM MapKeTHHTE,
BbIIBUTb 3aKOHOMEPHOCTH UX Pa3BUTHUA U ONpeJieJINTh NpaKTUYeCKHe OPUeHTUPHI [ KoMnaHui. I]essw: cpas-
HUTeJbHBIN aHa/IN3 IJ106aJbHBIX ¥ HAIIMOHAJbHBIX TPAEKTOPUH, onuparoluicsa Ha MeXXyHapoAHble CTaTUCTHU-
YyecKHe JJaHHbIE U JINTepaTypHbIHA 0630p. Memodsl: aHaIu3 TPeH10B pa3BUTHSA MPPOBOro MapkeTHHra B Poccuun
Ha OCHOBe aKaJleMUYeCcKHX U OTpacjeBbIX NyOJIMKaLMH, COOCTaBJIeHHbIX C MUPOBBIMU NPAaKTHKaMHU; MeXCTpa-
HOBOU CpaBHUTEeJIbHBIN aHaMu3 opunnaabHoi ctatuctuku OECD, Eurostat, PocctaT-BILD 3a 2015-2024 rr. Pac-
CMaTPUBAIOTCS TPU FPYIbI TOKa3aTesel: 1015 371eKTPOHHON KOMMePIIMU B PO3HUYHBIX IPOJaXaX, pacxo/bl Ha
1M $pPOBYI0 peKaaMy U A0JA NpeJIpUATHH, HCIOAb3YIOLMX COlMalbHble ceTH. [l/1s1 MHTeplnpeTaluy NpUMeHs-
I0TCS TOJXO/Abl MHCTUTYLIMOHAJbHOW 3KOHOMHUKH U KOHLenuuu nudpoBoi TpaHchopmauuu. Pesy1emamol:
nudpoBuU3anus ABAsETCA IJ106aJbHBIM IPOLECCOM, 0XBAThIBAOILUM K/II0UeBble pbIHKH. CLIA 1uupyIoT o 06'b-
éMy pacxoZioB Ha iU poByto peksamy, Kutai - o JoJie 3jleKTpOHHOM KoMMep1uy, EBpormna - o ypoBHIo BoBJIe-
YEHHOCTHU NPeANpPHUATUHN B COLMa/IbHbIe CeTU. POCCUICKUI PBIHOK ABUXXETCS B pycJie STUX TPEHJ0B, O4HAKO Je-
MOHCTPHUPYET YCKOPEHHOE HCII0/1b30BaHUE MapKeTIJIeHCOB, pe3Koe Nepepacnpe/ie/ieHue MeJjuaMHUKca B 110JIb3y
Telegram u «BKoHTakTe», a TakXe HHCTUTYLMOHA/JbHble OCOOEHHOCTH, CBSI3aHHbIE C PEryJMpPOBaHUEM U HMM-
nopro3aMellieHeM. Bbl60odbl: KOMIIAHUM JJOJDKHBI YYUTBIBATh KaK YHUBepCcaJlbHble 3aKOHOMEPHOCTH LU$po-
BOro MapKeTHHra (pocT poJiM AaHHBIX, MyJbTHMeJHa, OMHUKAHAJIbHOCTH), TaK U JIOKaJbHble 0COGEHHOCTH
HalMOHAJIbHBIX PBIHKOB. [IpakTHyeckas 3HAYMMOCTb MCCJIeJ0BaHUS 3aK/oyaeTcss B pOPMUPOBAHUU JlOKa3a-
TeJIbHOM 6a3bl /151 CTpPaTeruyecKoro NJIaHUPOBaHUs, @ HAy4yHasi — B CUCTEMATH3aLMU MeXXCTPAHOBOW AUHAMUKHU
nubpoBbIX MOKA3aTeNeH.
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Abstract. Digital transformation has radically changed marketing and sales practices, shifting the focus towards
data, platforms, and customer experience management. Relevance. Need to systematize global and Russian trends
in digital marketing, identify the patterns of their development, and define practical guidelines for companies. Aim.
To conduct a comparative analysis of global and national trajectories based on international statistical data and a
literature review. Methodology. Includes two directions: analysis of digital marketing trends in Russia based on
academic and industry publications, compared with global practices, cross-country comparative analysis of official
statistics from OECD, Eurostat, UNCTAD, and IAB for 2015-2024. The paper examines three groups of indicators:
the share of e-commerce in retail sales, expenditures on digital advertising, and the proportion of enterprises using
social networks. For interpretation, the study applies approaches from institutional economics and digital trans-
formation theory. Results. Digitalization is a global process affecting key markets. The United States leads in digital
advertising expenditures, China in the share of e-commerce, and Europe in the level of enterprises social media
involvement. The Russian market follows these global trends but shows accelerated “marketplaceization,” a sharp
redistribution of the media mix in favor of Telegram and VKontakte, and institutional specificities associated with
regulation and import substitution. The article concludes that companies should consider both universal patterns
of digital marketing (the growing role of data, multimedia, and omnichannel strategies) and the local specifics of
national markets. The practical significance of the study lies in providing evidence-based support for strategic
planning, while the scientific value is in systematizing cross-country dynamics of digital indicators.
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BBegeHue

[udposas TpaHchopmanus paaukaibHO U3MEHHUIIA YCTPOMCTBO PHIHKOB U MPAKTHKU KOMITaHUH,
CMECTUB (POKYC MapKETHHIa U NMPOJaXX K JaHHBIM, IUIaT(OpMaM U YIIPABICHHUIO ONBITOM KIIMEHTA.
KitoueBbIMM MHAMKATOpAaMH 3TOW TpaHC(POPMALIMU BBICTYHAIOT: JOJS 3JEKTPOHHOW KOMMEPIMH B
PO3HHUYHBIX IIPOAAXKAX, PACXO/bl HA HUPPOBYIO PEKIaMy U JOJIs MPEANPUATUHN, UCIIOJIB3YIOIIUX CO-
LMaJIbHBIE CETH B AEJIOBOM NeATENbHOCTH. MIX muHamMukKa B pa3HbIX CTpaHAaX OTPa)kaeT HE TOJIBKO
YPOBEHb TEXHOJIOTUYECKOTO Pa3BUTHS U CTPYKTYPY MEIUANOTPeOIEHHs, HO U CTpaTerHuecKue npu-
opuretsl OusHeca. [Tanaemus COVID-19 crana kataau3aTopoM: OHJIaH-KaHAJIBl pE3KO BBIPOCITH B
o0beMax U Tpaduke, a MHBECTHLIMU B HU(PPOBYIO peKIaMy YCKOPHIIUCH, IOCIIE YEro PhIHKU NEepeLun
B (ha3y Oojiee yMEpeHHOM, HO yCTOMUMBOM cTabMiIM3anuu.
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Lenb cTaThy — HAa OCHOBE aHAJIM3a MUPOBOW JIUTEPATYPBI U MEXKTyHAPOJHOH oduiinansHoON cTa-
tuctuky 3a 2015-2024 rr. chopMupoBaTH CONOCTABUMBI MOPTPET III00ATBHBIX TPEHIOB B MU PO-
BOM MAapKETHHTE U MPOJaXKaX, BHISIBUTH OOIIHME 3aKOHOMEPHOCTH U MEKCTPAHOBBIC pa3inuuus. AB-
Topbl ctathtl 00beauHsIOT JaHHbie OECD, Eurostat, Poccrat-BIIID, UNCTAD anis noctpoeHus Bpe-
MEHHBIX PSJOB U BU3yaJIM3allHid, COMIOCTABIISISI JAaHHBIC 110 CTpaHaM C pa3BUTON IUQPpPoBOil uHppa-
ctpykrypoii (CLIA, Benmukobpuranus, ['epmanus, SnoHus1) U psaay 3KOHOMHK WHBIX CTpaH MHpPH
HAJTMYUU COTMOCTAaBUMBIX JAaHHBIX. [IpakTudeckas EHHOCTh pabOThl — B MPEIOCTABICHUH J0Ka3a-
TeIbHOU 0a3bl JUIsl CTPATETHYECKOTO TUIAHUPOBAHUS: CTPYKTYpPbl MeANa0I0KeTa, IPUOPUTETOB Ka-
HaJIOB, Pa3BUTHS KOMIIETEHLIUNA U YTIPaBICHUsS BOPOHKOU npoaak. HayuHasi 3Ha4MMOCTb — B CUCTE-
MaTHU3alli1 MEXCTPAaHOBOM AMHAMUKH KIIIOUEBBIX HU(POBBIX MOKa3aTene.

0630p /IuTEpaTyphI

3a mocieTHre 1Ba IECATUIICTHS B HAYUYHOH JUTEepaType chOpMHUPOBAJICS YCTOMUUBBIA HHTEPEC K
TpaHcopMaIi MapKETHHTA MO/ BIMSHHEM IU(PPOBBIX TeXHOJOTHH. TeopeTnyeckne OCHOBAHUS
3TOrO Mpolecca ObUIH 3aJI05KE€HBI B KOHLETIIUU CEPBUC-TOMUHUPYIOLICH JTOTHKH, I/1€ TOTPeOUTENb
paccMaTpuBaeTCs Kak aKTUBHBIM yYaCTHUK CO3/IaHUs [IEHHOCTH, @ MAPKETUHT — KaK YIIPaBJICHUE KO-
cHCTEMaMU B3auMojiecTBus [1, 2].

OnHuM U3 KIIIOYEBBIX HANPABJICHUM CTal0 U3yY€HUE OMHUKAHAJIBHOCTU U KJIMEHTCKOIO OMbBITA.
HccnenoBanus mokasajid, YTO UHTErpalusi OHJIAalH- U odIaifH-KaHAJIOB YCHUJIMBAET yAOBJIETBOPEH-
HOCTB KJIMEHTOB M TpeOyeT HOBBIX METOIOB aTpuOyuuu [3, 4]. [y po3HULBl 3aUKCHPOBAaHbI (PyH-
JaMEHTaJIbHBIE CABUTY B POJIM Mara3uHOB M JaHHBIX, BKIt0Yasi OECIIOBHbIE CLIEHAPUU B3aUMOJCii-
cTBUs [5].

ConnaneHble ceTd U nmonb3oBareabckuii KOHTEHT (UGC) n3MEeHUIIN JIOTUKY MapKETHHTOBBIX KOM-
MyHUKauui. MccnenoBanus BBIICTSIOT JOJTOCPOUHBIA 3 deKT capadanHoro paauo [6], apXuTek-
Typy couuaibHbIX maaTdopM [7] u Oyaylire TpaeKTOPUHU Pa3BUTHUS COLMATIBHBIX MeIua B Mapke-
tunre [8]. MHII0eHCep-MapKEeTHHT CTall CAMOCTOSITENILHBIM HAIIPABJICHUEM, IEMOHCTPUPYS 3HAYU-
MO€ BJIMSTHHE Ha BOCIIPUSTHE OpEH/Ia U TTOBEJICHUE ayiuTopu [9].

Pa3Butue ananutvku 1 uckyccrseHHoro unremwiekra (M) ycunmno HayuyHyt0 OCHOBY HUCCIIEI0-
BaHmi. CTparernyeckue 0030pbl CUCTEMATU3UPYIOT puMeHenne M B MapkeTuHre yepe3 Tpuamy
«MMOHMMaHue-TIpeackazanue—aerictsue» [10, 11]. Jna B2B-npogaxx MU tpanchopmupyer mpo-
LIECChl JTUJOTeHEpAllMd U aBTOMaTth3amuu [12], a HOBbIE METOIbI KCIEPUMEHTOB M aJIrOPUTMOB
(multi-armed bandits) ontumusupyroT ieHoodpazoBanue [13].

OTnenpHBINA TJIACT UCCIEAOBAaHUHN KacaeTcsl KOH(OUICHIIMAIBHOCTH U MEPCOHAIM3AINN. DKOHO-
MHKa MPUBATHOCTH PACKPBIBAECT MPOTUBOPEUUE MEXIY ACKIAPUPYEMOM BaKHOCTBIO 3aIUTHI JaH-
HBIX U TOTOBHOCTBIO JICUTHCS UMH MTPH HATMYWH IIEHHOCTH [ 14]. MHOTHE paboThl TOKA3BIBAIOT, YTO
JoBepHe K OpeH/ly U KOHTEKCT CHIDKAIOT HEraTUBHOE BOCTIpUsTHE TapreTunra [15, 16].

Kpome Toro, MmapkeTHHr Bc€ yaile paccMaTpuBaeTcsi B KOHTEKCTE MIaTHOPMEHHON AIKOHOMUKH.
Knaccudeckne Mozienu ceTeBbIX PhIHKOB OOBSCHSIOT JIOTHKY JIBYXCTOPOHHHX Iutatdopm [17, 18], a
COBpPEMEHHBIC 0030PHI MTOUYEPKUBAIOT CTPATETUIO KOHKYPEHITUHU dKocucTeM [19].

Hakonen, 3Ha4unMOM TEMOU CTaJIM yCTOWYUBOE PAa3BUTHE U CEPBUCHBIE MHHOBAaLUU. DpeliMBOpPK
SHIFT neMoHcTpupyeT cTaHAApTU30BAaHHBIE MEXAHU3MbI CTUMYJIMPOBAHUS YCTOMYMBOTO MOBE/E-
Hus notpedutenei [20], oTMedeHbI Takke n3MeHeHHbIe n3-3a nanaemun COVID-19 monenu notpe6-
nenus [21], a ucciieIoBaHUsI CEPBUCHBIX CUCTEM TIOKa3aJld BIUSHAE POOOTOB M aBTOMATH3allUU Ha
KIMEHTCKUH ombIT [22]. OCHOBHBIE MUPOBBIE TPEHABI B MAPKETHHTE OTPAXKEHBI B Ta0. 1.

Takum o0Opa3zoMm, JuTepaTypa O4epuMBaeT OCHOBHBIC HAINpaBleHUs ITUGPOBOM TpaHCHOpMaIUU
MapKEeTHHTa: OMHHUKAHAIBHOCTh, COITMANIbHBIE Meaua 1 uHpmoencepsl, M1 u nanHbIe, IPUBaTHOCTH
U peryJIupoBaHue, miaThopMeHHbIE SKOCUCTEMbI, YCTOMYHBOE pa3BUTHE U aBTOMAaTHU3allUs CEpBHCA.
OTHU TEOPETUUECKHUE U IMIIMPUUYECKUE PE3YIIBTAThI CO3al0T OCHOBY JJIsI COIOCTAaBUTEIBLHOTO aHAIN3a
rJ100aTBHBIX U POCCUMCKUX TPEHIOB.
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Ta6auya 1. 0606weHue Karoyesblx MUposblx mpeHdos 8 mapkemuHze 6 XXI s.
Table 1. Summary of key global marketing trends in the 21st century

Service automation

Robots/chatbots on the service front; social presence and sat-
isfaction

PenpesenratuBHbIC
Hamnpasnenne KunroueBbie naen u pe3ynbrarhbl
L ) HUCTOYHUKHA
Direction Key ideas and results .
Representative sources
OMHHUKaHAJBHOCTb WuTterpanus onnaiin/oaaiiy; coriacoBaHie aCCOPTUMEHTA
Y KJIMEHTCKHH OTIBIT U 1ICH; HOBBIC MOJICIIU aTPUOYIIMKU; KapTa IyTH KIUCHTA [3-5]
Omnichannel and customer | Online/offline integration; product range and pricing align-
experience ment; new attribution models; customer journey mapping
UGC, cereBbie 3 (eKThI, MCTPUKH BOBICUEHHOCTH; BIHSIHHE
ConuanbHbIe Meana
COIJIaCOBAaHHOCTH «UH(]IIIOCHCEP—OpeHI—-ayAUTOPHS»
1 UHQIIIOCHCEPEBI . . . [6-9]
. . . UGC, network effects, engagement metrics; the impact of in-
Social media and influencers . :
fluencer—brand—audience alignment
Tpuana «moHUMaHHEe—TIpeCKa3aHue—ICICTBUEY; AT OPUT-
JlaHHbIE, SKCTIEPUMEHTHI
W N MHYECKas ONITUMU3ALNS; Kay3albHble TeCThl U MAB-
. . MTOJIXOJIbI B IIEHOOOPA30BaAHUH [10-13]
Data, Experimentation, . . . . . . e
Insight—prediction—action triad; algorithmic optimization;
and Al S
causal tests and MAB approaches in pricing
«ITapamokc MpUBAaTHOCTI»; POJIb TOBEPHUS M KOHTEKCTA; BIIU-
IIpuBatHOCTH pan P » POIIb I0BEP ’
SIHAE PETYJIMPOBAHUS HA TAPTCTHHT U XPAHCHUC TAaHHBIX
1 NIepCOHAIN3ALUS . [14-16]
. . Privacy Paradox; Role of Trust and Context; Impact of Reg-
Privacy and personalization . .
ulation on Targeting and Data Storage
JIByXCTOpPOHHHE PHIHKH, CETEBBIC d3(PPEKTHI U MMPaBHia yya-
[TnaThopMBI ¥ SKOCHCTEMBI | CTHS; KOHKYPEHIHS I1aThOPM U YIPABICHUSL [17-19]
Platforms and ecosystems Two-sided markets, network effects, and rules of participa-
tion; platform and governance competition
CnBur ponu MarazuHa, MOOMIIBHOCTh W OECIIIOBHBIC CIIeHA-
Tpancdopmaris po3HUITBI pHUU; TIEPEOCMBICIIEHUE PUTEHII-MHUKCA [5]
Retail transformation Shifting role of the store, mobility, and seamless scenarios;
rethinking the retail mix
Ilennocts kMeHTa CLV Kkak cTpaTerH4ecKuii OpueHTHp, YIAepKaHUE U ITePCOHa-
1 IOJITOCPOYHBIC METPUKHU TU3AIHs IEHHOCTH [23-25]
Customer value CLV as a strategic benchmark, retention and personalization
and long-term metrics of value
YcroiiunBoe noTpeOuTENb- .
P OpeiimBopk SHIFT; MunuMu3anus paspbiBa «HaMepeHUue—
CKOE TIOBEJICHNE 9
. JIEUCTBUEN [20]
Sustainable consumer S . . .
. SHIFT framework: minimizing the intention—action gap
behavior
PoGoTb1/4aT-60THI Ha PpOHTE 0OCITYKUBAHUS; «COLIMAIBLHOE
CepBHCHas aBTOMATHA3ALMUs | IPUCYTCTBUE» U YAOBICTBOPEHHOCTD [22]

HcmouHuk: cocmasieHo agmopamul.
Source: compiled by the authors.

MeTogos0rus

Metonosorus cTaThbi BKIIIOUYACT J1BA HalnpasieHus. [lepBoe HanpaBieHHe — UCCIIEJOBAHUE TPEH-
JIOB pa3BUTUs MapKeTHHra B Poccum M cpaBHEHHE UX ¢ MHUPOBBIMHM TpeHIaMU. B pamkax 3Toro
HalpaBJIeHUs] METOAMKA Oa3upyeTcs Ha COUETaHUM aHAJIN3a JIUTEPATypPHBIX HCTOYHUKOB U COIIOCTa-
BUTEJILHOIO IIOAXO0Aa K MUPOBBIM IIPAKTUKaM. B KauecTBe OTIIPaBHON TOYKH UCIIOIb30BAH IMPOKUMA
0030p aKaJJleMMUYECKHX U OTPACIEBBIX IMyOJUKALUM, OTPaKAIOLIMX KIIOYEBbIC HANPaBJIEHUS LUPPO-
BOI TpaHC(OpMaLIUU — OT pocTa JIEKTPOHHOM KOMMEPLHUU U MAapKETIUICHCOB 10 Tiepepacupeese-
HUS PEKJIAMHBIX OIOJIKETOB M POJM COLMAIbHBIX Menua. [lyig obecnieueHus COMOCTaBUMOCTU POC-
CHICKOH crienuuKu ¢ r100aIbHBIMU MPOIECCAMU PUMEHSIICS CPAaBHUTEIbHbIN aHANIN3: BBIICIS-
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JICh COBIAJAIOIINE TPAEKTOPHUH (HapUMeEp, POCT 3JIEKTPOHHON KOMMEPLIMY WIM UHCTUTYLIMOHAIIHU-
3a1Msi KOHTEHT-MapKEeTHHTa) U 0COOEHHOCTH, 00YCIIOBICHHBIE JTOKAJIbHBIMU PETYJISTOPHBIMUA U UH-
bpacTpyKTypHBIMH (paKTOpaMH (3aMeleHue 3apyoexHbIx miardopm, akieHT Ha Telegram u «BKon-
TakTe»). Takoil moaX0/] MO3BOJIWI HE TOJIBKO OMKUCATh POCCUIICKUE TPEHIbI, HO U BCTPOUTH UX B 00-
Jiee MUPOKUN KOHTEKCT MUPOBBIX U3MEHEHUH, 00ECIIEUB 1IEJIOCTHOCTh aHAIM3a U BBIIBICHUE KaK
YHUBEPCATbHBIX 3aKOHOMEPHOCTEN, TaK M YHUKAIBbHBIX HAIIMOHATBHBIX YEPT.

Bropoe HanpaBieHne — UCCIEA0BAHUE CTATUCTUYECKUX JTAHHBIX, ONUCBHIBAIOIINX COBPEMEHHBIE
MHUPOBBIE TPEHbl Pa3BUTUS MapKETUHIa. DTO HalpaBjeHHE OCHOBAHO Ha MCIIOJIb30BAHUU OQUIH-
QJIBHBIX CTATUCTUYECKUX JAHHBIX, IPEJOCTABISEMBIX MEXAYHAPOJHBIMUA OPTaHU3ALMSIMHU, a TAaKkKe
Ha MPUHIUIAX COMOCTaBUTENBHOIO aHan3a. Llenbio ux ananuza sBiseTcs GOpMUPOBAHUE peIpe-
3€HTAaTMBHOT0 HA0Opa KOJTMYECTBEHHBIX [TOKa3aTeNeH, KOTOPbIE MO3BOJISIOT OMUCATh TUHAMUKY I (]-
POBOI'0 MapKETHHTA U MPOJIaX B MEKIYHAPOIHOM KOHTEKCTE.

Hcmounuxu oannvix. B BcciiemoBanny ucnoib3oBanbl 0a3bl naHHbeix OECD [26], Eurostat [27],
Poccrar-BIIID [28, 29] mo auHamuke pacxooB Ha HU(POBYIO peKIaMy, a TakKKe CTaTHCTHUKa
UNCTAD [30] o 351eKTpOoHHONW KOMMEPIUU. DTH UCTOYHUKU BHIOPAHBI B CUIIY UX O(PHIUATIBHOTO
XapakTepa, peryJsipHOCTH IMyOJUKalUi U COMIOCTAaBUMOCTHU JIaHHBIX MEXIY cTpaHaMu. BpemeHHoi
uHTepBai oxBaTeiBaeT 2015-2024 rr., 4TO NO3BOJSAET NPOCIEAUTD AOITOCPOUYHBIE TPEH/IBI, BKIIOYAs
addext mangemun COVID-19.

Ilepemennvie ananuza. PaccMOTpEHbI TpU I'PYNIIbI IOKa3aTENIEH:

1) Do NEeKTPOHHOI KOMMEPIIMU B pO3HUYHBIX nponaaxax (%);

2) 00BEM pacxoaoB Ha nuppoByto pexiamy (Mipa goit. CIHIA);

3) Ao npeAnpuUATUil, HCTIONB3YIOMIUX colnaibHbie ceTu (%).

Omobop cmpan. B ananu3 Bkmouensl CLIA, BenukoOputanus, ['epmanus, SInoHus u pan cTpax
EBporbl, rae npucyTCcTBYIOT HOJIHBIE psiibl JaHHBIX. KuTait u Poccust yuuThIiBaroTCs 10 MEepe HaIM-
yns qa"gublXx 13 UNCTAD 1 HallMoHAJIBHBIX CTATUCTHYECKUX MCTOYHHUKOB. Tako# moaxoj obdecre-
yuBaeT OaTaHC MEXAY II00abHBIM OXBAaTOM M INTyOMHON aHaIHU3a.

Memoowi ananuza. OCHOBHBIM METOJOM SIBJISIETCS] CPAaBHUTEIBHBIA MEKCTPAHOBOM aHAJINU3 TWHA-
MUKH NIoKa3aTesel. Mcnonb3yercs MoCTpOeHNE BPEMEHHBIX PSIIOB, aHAIN3 TPEHI0B U BU3yaJIN3ALIHS
C IOMOMUIbIO JUHEUHBIX rpadukoB U auarpamm. Ocoboe BHUMaHUE YAENSETCS MEXTPYIIOBBIM pa3-
JUYMSIM: Pa3BUThIE 3KOHOMUKU M PAa3BUBAIOLIUECS SKOHOMMKH. JlJI1 MHTEpHpeTaluuu JaHHBIX HC-
MOJIb3YIOTCS MOXO0/Ibl HHCTUTYLIMOHAIbHOM SKOHOMHKH M Teopuu uppoBoi TpaHchopMaluu.

Takum 00pa3oM, METOMOJIOTHS UCCIICAOBAHMS COUETACT MCCIICAOBAHNE HAJEKHBIX CTaTHCTHYE-
CKHX HUCTOYHUKOB, CPABHUTENIbHBII aHAIN3 U BU3yaJIU3allHIO, YTO [TO3BOJISIET BBISIBUTH KIIFOUEBBIE 3a-
KOHOMEPHOCTHU B Pa3BUTUH LU(POBOTr0 MapKETHHTa U Ipojaax B XXI B.

Pe3yJibTaThl
TpeHndul pazeumus yugposozo mapkemuHza 8 Poccuu

Poccwuiickuit nndpoBoli MapKeTUHT TPOIIENT HECKOIbKO 3TanoB. B 2010-e rr. npousonumm ObICT-
PBIN POCT MPUCYTCTBUS OPEHIOB B COIMANIBHBIX CeTIX (MpeumyiiecTBeHHO Bo «BKonrakTe»), mo-
CTENEHHAass MHCTUTYLHMOHAIU3AIMUS 3JIEKTPOHHOM KOMMEPIMU M TMOSBJICHHWE OTEYECTBEHHBIX ILJIaT-
¢dbopm ananmutuku. [langemus 2020-2021 rr. cTana SK30T€HHBIM IIIOKOM, YCKOPHBIIIUM OHJIAMH-TIO-
KyIKd W TepeBox od¢uaiiH-KOMMYHUKAUUMH B LU(POBbIE KaHaidbl (BEOMHAPHI, MECCEHIKEPHI,
ctpumbl). C 2022 r. — pe3kasi peopranu3anys MeauanasamadTa: 6OJOKUPOBKA psija 3apyOeKHBIX CO-
[MATBHBIX CeTeH U CMeHa MeauamMuKkca B molib3y «BKonTtakrey, Telegram u oTe4ecTBEHHBIX SKOCH-
CTeM; NepepacipeIesieHie peKJIaMHBIX OI0/IKETOB M yCUJIEHUE PO MapKETIUIEHCOB KaK KOMILIEKca
«BUTPUHBI + JIOTUCTHKA + peKiiaMay. DTH 3HAYNMbIC U3MEHEHUS 3a)UKCUPOBAHBI KaK B aKaJeMu4e-
CKHX ITyOJIMKAIUAX, TaK U B OTpacieBbIX uccaeaopanusx [30, 31].
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INnekKmpoHHas KomMmepuua u «mapkemniaeiicuzayuay. Jiutepatypa nociaeaHUX JeT OTMEYAET
YCTOMYHUBBIN POCT ANEKTPOHHOU KOMMepinu B Poccun. [Ipu 3TOM ApailBepoM ctayiv cynepMapKeT-
wieiicel (Wildberries, Ozon, «SIanekc MapkeTy), T/ie MApKeTHHT TECHO HHTETPUPOBAH C JIOTUCTHKOM
1 accopTuMeHTHOU nonutuko. Mccnenoranue H.B. Py6moBoii [32] moka3eiBaeT, uto B 2022-2023
IT. HauboJee TMHAMUYIHO POCTH CerMeHThI e(Grocery M OHJIalfH-anTeK, a TAKKe OMUCHIBAET PACIIPO-
ctpaneHue phygital-pemenuii (coueranue oduiaitHa U 1UQPOBU3AIMKI) KaK HOBBIM (GakTop pocta
PBIHKOB JIEKTPOHHOIN KoMMepuu. [Ipyrue paboThl TOJYCPKUBAOT CTPATETHUECKYIO POIIb MapKeT-
TJICHCOB /71 BBIBOJA U MacIITaOMpPOBaHUs OPEHIIOB, IPEXKIE BCETO MajbIX: OHU CTAHOBATCS U KaHa-
JIOM JUCTPUOYINH, ¥ TUTATHON «BUTPUHOW» (pEeKIIaMHbIE KaOMHETHI, PAH)KUPOBAHUE, BHYTPECHHSS
ananutuka) [33]. Ha mexxnyHnaponnoM ¢oHe HaOIIOIAeTCsl aHAIOTUYHBIA TPEH/T: BCILIECK OHJIAMH-
TOPTOBJIM B aHJIEMHIO U MOCTEIYIONasi «kHOpMalu3aus» 6e3 oTKaTa K JOKOBUAHOM cxeme [30].

Couuanvnvie meoua: nepepacnpeoenenue naamgopm, pocm Telegram-kommynuxayuii. [Tocne
OJOKMPOBOK COIMaNbHBIX cerell 2022 rona pekiIaMHble aKTUBHOCTH KOMITAHUH YCKOPEHHO MUTPH-
poBanu B Telegram u «BKonrtakTe». OtpacneBsie cpe3bl AKAP (2023) moarsepkaaroT nepepacmpe-
JieTICHHE PEeKJIAMHBIX OIO/IPKETOB B MOJIB3Yy poccuiickux miaardopm u Telegram [31].

Konmenm-mapxemunz, myibmumeoua u «IKOHOMuKka enumanusn». Poccuiickue padotsr 2023—
2025 rr. GUKCUPYIOT MHCTUTYIIMOHAIHM3AINIO KOHTCHT-MapKeTHHTa (B TOM 4YHUCle, OpeHI-Menra B
Telegram), pocT 1011 BUAECO U MYJIbTUMEAUNHBIX (POPMATOB, a TAKKE HHTEPEC K ICUXOJIOTUHU BOBJIE-
yenust (Hanpumep, FOMO-mexannku B SMM) [34, 35]. Tlpu sToM it Manbix GUpM KITFOUYEBBIMH
OCTarOTCS «IETKHE» (PopMaThl (MOCTHI, CTOPHUC, KOPOTKOE BHUJIEO), TTOCKOJIBKY OHU TPEOYIOT MEHBIIIE
KalUTaIBHBIX 3aTPAT [0 CPABHEHUIO C KPYIMHBIMU «CTYAHHHBIMIY MPOIAKIIEHAMH — BBIBOJI, COBIIA-
JAIONIUN ¢ MEXIYHAPOTHON JTUTEPATypoit 0 pasHuile 3 (HEeKToB 1o pasMepy KoMmanui [§, 36].

H3mepenue rgpghexmugnocmu u norumuka Kongpuoenyuanvnocmu. B poccuiickux myommka-
[USX TIOTYEPKUBACTCS CMEIIEHNE K COOCTBEHHBIM JaHHBIM T1aThopm («first-party») u skciepumMeH-
TaJbHOMY TECTHPOBAHHIO KPEATHBOB M CETMEHTOB, UTO CO3BYYHO II100aIbHBIM TPEHIaM, OTIMUCAHHBIM
B MEXIYHapOAHbIX 0030pax (Kay3anbHble dKcriepuMeHTsl, Marketing Mix Modeling), Ho ¢ nmomnpas-
KOW Ha JOCTYMHOCTh HHCTPYMEHTOB U3MEPEHUS U MHAMBUyaIbHbIE TPAaBUIIA TUIOMIATIO0K [3].

O06006111eHre ¥ CPAaBHEHHE MUPOBBIX U POCCUUCKHX TPEHIOB Pa3BUTHUS MAPKETHUHTA MIPEICTABICHO
B TaomI. 2.

OcHOBHblE 8b1800bI NO POCCULICKUM MpeHdam

Peinok nepemén k Mmopenu riardopma-first-party: MapKkeTHHT, JUCTPUOYLUS U JIOTUCTHKA 00B-
€IMHSAIOTCS HAa MapKeTIieiicax. DTO CHUXKAeT BXOAHOM IOPOT U yCUIIMBAET POJIb AJITOPUTMOB (TIOHUC-
KOBasi/KaTeropuitHasi ONTUMU3AINS, BHYTPEHHSS peKiiama).

Menunamukc pamukanbHo nepecodpan: Telegram m «BKonTakTe» cramm 0a30BBIMH KaHAJIaMU
OpennoB, npu stoM Telegram BeICTYmaeT M Kak H3JIaTenbcKas Iwiargopma, M Kak 0Oasza s
CRM/npoaax (60ThI, KaTaJOTH, IIPOMO).

KOHTEHT-MapKeTHHT yCKOpsieTCs: pacTET 10JIs BUIEO U HaTUBHBIX (hopmaroB; y MCII — opuenTa-
s Ha «JIETKUe» (popMaThl, y KpPYIHBIX — HA MyJIbTHUMEANA U OpEeH-Mena B 3KOCUCTEMAX.

Perynaropuka u UMIIOpTO3aMEIICHUE CO3AATM YHUKAJIBHBIN KOHTYp: 3alpeThl B OTHOILICHHUH 3a-
pYOE)XHBIX corceTeil TpaHcHOPMUPOBAIN KaHAJIbl IPOABUKEHHS, @ OTEUECTBEHHBIE TIATPOPMBI U
MapKeTIUICHCHI OTYYHIIN MPUTOK CPEJCTB OTEYECTBEHHBIX TPOU3BOAUTEIICH.

B nenom poccuiickasi TpaeKTOpuUsl COBIAAAET ¢ MUPOBBIMU TPEHJIAMH 110 HAIPABJIECHUSAM (DJIEK-
TpoHHast KomMmepius, SMM, MynbTHMeIUA, TUIATGOPMBI), HO OTINYACTCS CKOPOCTHIO U (OPMOIT U3-
3a PEryJsATOPHBIX U MHPPACTPYKTYPHBIX OCOOCHHOCTEN: 0ojee CHIIbHAs «MapKeTIUIeHcu3anus»,
oropa Ha Telegram/«BKonrakrey, cnenuduueckas KOHQUrypaus U3MEpeHHst U JOCTYIMHBIX HH-
CTPYMEHTOB.
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Ta6auya 2. Conocmassienue mpeHdos passumus mapkemuHnza 8 Poccuu u mupe e XXI 6.
Table 2. Comparison of marketing development trends in Russia and the world in the 21st century

Hampasnenue/Direction

Poccusi/Russia

Mup/World

DICKTPOHHAS KOMMEp-
LUs: MPOHUKHOBCHUE U
CTPYKTYpa
E-commerce:
penetration and

PocT npoHUKHOBEHHS; JOMUHHUPOBAHHE Map-
keriuieticoB (Wildberries, Ozon, «Sunekc
Mapkxket»); pazsutue phygital; HeonHOpOA-
HOCTb 1o cermeHTaM (eGrocery, e-pharma)
Growing penetration; dominance of market-
places (Wildberries, Ozon, Yandex Market);

Bcruteck B naHAeMuIo, 3aTeM HOpMalli3a-
1y 0e3 Bo3Bpara K JOKOBHJIHOH Oase;
pocT 10m MOOMIIBHOM TOProBix

Surge during the pandemic, followed by a
normalization without returning to pre-
COVID levels; growth in the share of

structure development of phygital; heterogeneity across .
mobile commerce
segments (eGrocery, e-pharma)
Peskoe mepepacripeiesicHre B O3y CrabuibHas poJb TI00aTBHBIX IJIaT-
Telegram n «BKonTakre»; 3ampeTs! pekinamsl | ¢opm; casur k short-video, commerce-
Corcern/MeIUaMAKC

Social networks/media
mix

Ha «3anpeuéHHbIX mIaThopmMax»

Sharp redistribution in favor of Telegram and
VKontakte; advertising bans on "prohibited
platforms"

HHTETpalusiM
Stable role of global platforms; shift to-
wards short-video and commerce integra-
tions

KoHTeHT-MapKeTHHT,
OpeHn-meaua
Content marketing,
brand media

Telegram-xanans! OpeHIOB, POCT BHU-

,HeO/MyHI)TI/IMe,HI/Ia; Pa3BUTHUC HULLICBBIX €000-

LIIECTB U HATHBHBIX ()OPMATOB

Brand Telegram channels, growth of
video/multimedia; development of niche
communities and native formats

Iupokasi OMHHUKaHaIbHAsE KOHTEHT-CTpa-
terust (concetn, CTV, creator economy)
Broad omnichannel content strategy (so-
cial media, CTV, creator economy)

MapkeTmieichbl Kak Ka-
HaJI MapKeTHHTa
Marketplaces as a mar-
keting channel

[epexo U3 «IPOCTO TOPTOBIINY K IIIATHOMY
TpaduKy/peKiiaMe 1 BUTPUHHON ONITUMU3a-
LMK BHYTPH MapKeTIICHCOB

Transition from "simple trading" to paid traf-
fic/advertising and display optimization
within marketplaces

Cxoxwii Tpena (Amazon, Alibaba, retail-
media), Ho 6€3 POCCHHCKUX 0COOESHHO-
CTel peryIupoBaHus

Similar trend (Amazon, Alibaba, retail
media), but without the Russian regula-
tory specifics

Wsmepenue u nosu-
THKA
Measurement and

AktieHT Ha first-party, SKCriepUMeHTaTbHbBIE
MOJXO0BI B PAMKaX 3KOCHCTEM; aJlallTalus K
OTpaHUYCHUSIM J0CTYTIA K 3apyOEKHBIM HH-
CTpyMEHTaM

Emphasis on first-party, experimental ap-

PacmipocTpaneHue 3KCIepUMEHTOB/HH-
KkpemeHTansHOoCTH, Marketing Mix
Modeling; Bnusane GDPR/ATT
Diffusion of Experiments/Incrementality,

li oy . Marketing Mix Modeling; Impact of
policy proaches within ecosystems; adaptation to cing odeling; Impact o
. S GDPR/ATT

limited access to foreign instruments

MCII: conceTu 1 MapKeTILIEHChI KaK «HU3-

KW TIOPOT BXOJ[a»; KPYIHBIC: MyJIbTHME- Cxoxas quddepeHnmanys o pecypcam
ITo pa3zmepy pupm nua/OpeHa-MeIna/CKBO3HAs aHATTUTHKA 1 KOMIICTCHIIUSAM
By firm size SMEs: social media and marketplaces as a Similar differentiation by resources and

"low barrier to entry"; large enterprises: mul-
timedia/brand media/end-to-end analytics

competencies

HcmouHuk: cocmagaeHo asmopamul.
Source: compiled by the authors.

CpasHume/1bHbIll MeXHCCMpPAaHo8oll aHa/1u3 JUHAMUKU noKa3zamedeii
yugposozo mapkemuHza

B xoje uccnenoBanus mpoBeeH aHAIM3 TPeX KIIFOUYEBBIX MOKa3aTenel uppoBOro MapkeTUHra u

npoaax: 1) 1011 3JIeKTPOHHOW KOMMEPIIUH B PO3HUYHBIX MPOJaXax; 2) o0beMa pacXxoioB Ha I -
POBYIO peksiamy; 3) J0IH MPEANPHATHHA, UCTIONB3YIONINX CONMaNbHbIE ceTH. [l mocieHero noka-
3aTeNs TakKe PacCMOTPEHbI Pa3uyus 10 pa3Mepy KOMIaHUi. Bce pesynbraTsl mpencTaBieHBI B
BHU/Ie TPa(h)UKOB 1 COIMPOBOKAAIOTCS aHATUTUYECKAM OTIIMCAHHUEM.

Onexmponnasn kommepyus. J10is S5IEKTPOHHON KOMMEPIIMH B PO3ZHUYHBIX MPOJakax JeMOHCTPH-
pYyET YCTOMYHMBBIN POCT BO BCeX cTpaHax (puc. 1).
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HcmouHuk: cocmagieHo agmopamu Ha 0CHoge 0aHHbIX [26-29)].
Source: compiled by the authors using data [26-29].

Puc. 1. [0 31eKMPOHHOU KOMMepYUU 8 pO3HUYHBIX Npodaxcax omdenbHbix cmpaH 3a 2015-2024 ze.
Fig. 1. Share of e-commerce in retail sales of individual countries for 2015-2024

Haubonee pe3kuii ckagok mpousomnren B 2020 r. B cBsi3u ¢ manaemueit COVID-19, xorna oduaiin-
MPOJIaYKH PE3KO COKPATHIIMCH, a OTPEOUTENIM MAacCOBO Nepenum Ha onnaiH-kaHabl. CIIA u Benu-
KoOpuTaHus gocTuriu ypoBHen 20-25 %, ['epmanust — oxomno 15 %, Poccust ocraBanack Ha ypoBHE
10—-12 %, B T0o BpeMs kak Kutaii 3HaUMTENBHO ONepe A1 Apyrue cTpansl, npeBbicuB 30-35 %. [locne
2021 r. poct 3ameuwics U mepeen B ¢a3zy crabuimzanuu, a Poccusi, HANpOTUB, CYIIECTBEHHO
HapacTHIa 00BEMBI AJIEKTPOHHBIX MTPOJIaXK, coriacHo AaHHBIM Pocctat-BIID [28]. OgHako ObICTphIi
poct B 2022-2023 rr. MOKET OBITH 00YCIIOBJIEH U3MEHEHUEM METOAUKH WM BBIOOPKH 00CIIEyeMbIX
NPEINPUSITHH.

OtmeTuM, 4TO B cTpaHax EBpoOIbI TEHIAEHIMM pa3BUTUS NIEKTPOHHBIX MPOJAXX HE TaK OJHO-
3Ha4HbI (puc. 2).
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HcmouHuk: cocmasieHo aemopamu Ha 0cHoge OaHHbIX [26].
Source: compiled by the authors using data [26].

Puc. 2. /]o45 31ekmpOHHOU KOMMepyuu 8 po3HU4HbIX hpodaxcax cmpan EC 3a 2015-2024 ze.
Fig. 2. Share of e-commerce in retail sales in EU countries for 2015-2024
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B nenom mo EC HaGmromaeTcst moCcTeNeHHbIH POCT I0JH JIEKTPOHHBIX MPOIaXK, OAHAKO €CTh Pe3-
koe cHmxeHue Bo @panruu B 2022-2024 1T., KOTOPOE MOXKET OBITh CBA3aHO C M3MEHEHHEM METO-
JIMKY WJIA BEIOOPKHU 00CIIeyeMbIX hUpM.

2. Pacxoowl na yughposyro pexnramy. Pacxonpl Ha 1udpoByro pexiaamy MpoJoKaoT pacTH, 3aHH-
Masi BCE OOJIBIIYIO OO0 MapKeTUHTOBBIX Or0keToB. B CIIIA 00beM pacxo/ioB Ha MU(PPOBYIO pe-
Kyamy npeBbicui 250 mupa aoiut. k 2024 r. BenukoOpurtanus u ['epmaHus MOKa3bIBaIOT YCTONIUBBIN
poct, mipu 3ToM BenukoOpuTaHus OTIMYAETCsl BRICOKMMH pacXxoJaMH Ha AyIIy HaceneHus. SnoHus
JEMOHCTPHUPYET 0oJiee yMEPEHHBIN pocT. B 11e710M HabII01a€TCs TII00ATBHBIN TPEH T TIepepacipe/ie-
JICHUS] MAPKETUHTOBBIX OIOJ)KETOB B CTOPOHY ITU(PPOBOIl pEKIaMBl.

3. Ucnonvzosanue coyuanvhvix cemei u myavmumeoua npennpuatusamu (10+ coTpyaTHUKOB).
Takoke MOKa3bIBae€T yCTOMUHMBBIN POCT (pHC. 3).
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HcmouHuk: cocmaeneHo asmopamu Ha 0CHo8e 0aHHbIX [27].
Source: compiled by the authors using data [27].

Puc. 3. [loas npednpusmutil, uchob3youwux coyudabHsle cemu U Myabmumeoud
Fig. 3. Share of enterprises using social networks and multimedia

B 2015 r. atoT nokazarens B cpeanem coctaiisul 30—40 % mo ctpanam Esporsl, a k 2023 r. nipe-
BbIcu 60 % no pa3zsutsiM cTpaHaM U EC B nienom. Cpenn KpyIHBIX KOMIAHUM €BPONENCKUX CTpaH
JI0JI1 KOMIIAHUM, UCTIONB3YIOMUX corceTH, AocTuraeT 8090 %. DTo CBUAETENBLCTBYET O 3aKperLie-
HUU COLICETEN KaK OJJHOTO U3 KJIKOYEBBIX KaHAJIOB MapkeTuHra. OtmeruM, uyto B Poccum 3TOT noka-
3aTeNib HaXOAUTCS Ha HU3KOM ypoBHe. CornacHo cOopHuky Poccrara-BIIID, B 2022 r. Tombko 44 %
MpeanpusaTHi uMenn BeO-callT u Tosibko 30 % — akKayHTBI B COIMANIBHBIX CeTsX [29].

CoBOKyIHBIN aHaMU3 TPEX MOKazaTesel MOKAa3bIBACT, YTO HU(PPOBU3ALMS SABISETCS TI00aTbHBIM
MPOLECCOM, HO pa3HbI€ CTPAHbI U TPYNHIbI NPEANPUATHNA ABUKYTCA ¢ pasHOM ckopocThio. CIIA nu-
IUPYIOT TI0 00beMy HM(PPOBOH pexsambl, Kutail — 1o jos1e 371eKTpOHHON KomMmepIy, a EBpoma —
10 UCITOJIB30BAHUIO CoICeTel. Pasnmnuus Mex 1y pa3BUTBIMHU M Pa3BUBAIOIIMMHUCS CTPAHAMM COXpa-
HSIOTCS, HO HAJIMLIO OOIIHI TPEH ] — pOCT BOBJICUEHHOCTH OM3HECa B IU(POBbIC KaHAIBI.
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Auckyccus

[TosrydyeHHbIe pe3yabTaThl MO3BOJSIOT CONOCTABUTH POCCUIMCKYIO TPAEKTOPHIO IU(POBOTO MapKe-
THHTA C TI100aIbHBIMU 3aKOHOMEPHOCTSIMU U BBISIBUTH KaK CXOJCTBA, TaK U YHUKAIbHBIE OCOOCHHO-
CTH.

Bo-niepBrIx, TpeHbI, 3adUKcHpoBaHHBIC B Pocchu, MOATBEPKIAIOT YHUBEPCATHHBIC HATTPABICHUS
M(POBU3ALUK: POCT AIEKTPOHHOW KOMMEPLIUH, pa3BUTHE MApKETIUICHCOB, YCUIEHUE POJIH COLH-
aNbHBIX CETe U MyJIbTUMENA, a TAK)KE CMEIICHUE CTpATErnil MpeANnpUsITUA K YIPaBIECHUIO HA OC-
HOBE JIAaHHBIX M SKCTIEPUMEHTOB. [10100HO MUPOBBIM pPhIHKaM, POCCUMCKUIN CEKTOP MEPEKIIT PE3KHI
CKa4yOK B MEPHUO]I MMAHJIEMUH, KOT/Ia OHJIAH-KaHAJbl CTaIu KIt0UueBbIME At OusHeca [21]. Omnako
MOCJIEAYIONIME U3MEHEHHUSI HOCAT Oosee crienuuYHbIA XapakTep: MeAMaMHUKC ObUT paAUKalIbHO Te-
pecobpan B monb3y Telegram u «BKonrakrey» [34], a mapkermneiicel (Wildberries, Ozon, «Saaekc
MapxkeT») npuoOpesy cTpaTernyeckyio posib HE TOJIBKO B TOPrOBIIE, HO U B IUCTPUOYIIMH PEKIIaMbl
u ananutuke [32, 33]. Oro ycunuBaet Moaenb miardopma-first-party, rae alropuTMbl ¥ BHYTPEHHSS
peKJIaMa CTAaHOBATCS BAXKHEHUIIIMMU MHCTPYMEHTAMH KOHKYPEHIIMH.

Bo-BTOpBIX, CpaBHUTENBHBIN aHAJIU3 IEMOHCTPUPYET, YTO MO KIFOUEBBIM KOJIUYECTBEHHBIM MOKa-
3arensMm Poccust HaxonuTcst B 00111eM TpeHIe, HO ¢ OTCTaBaHUEM Mo psAxy MeTpuk. Hanpumep, nons
3JIEKTPOHHOW KOMMEPLHMH B PO3HUYHBIX MpOakax J0JIr0€ BpeMs ocTaBaiach HUxe, ueM B CILIA
nnu Kutae, Ho mocne 2022 r. Hadana 6eictpo pactu [30]. IIpu aTom nepepacnpenencHie pekiaMHbBIX
OropkeToB B Poccuu uio B CTOPOHY OTE€YECTBEHHBIX IIAT(OpM, TOTAa KaK MUPOBBIE PHIHKHU MPO-
JIOJDKATM YKPETUISATh TIO3UIIUN TII00ATbHBIX SKocucTeM [31]. AHaTOTMYHO MPOHUKHOBEHHUE COITHATTh-
HBIX CETEM Cpear pOCCUNMCKUX MPEANPUATHI OKa3aloch HUKE cpeHero ypoBHs EC, uro yka3piBaer
Ha CTPYKTYPHBIE OTPaHUYCHHS BOBJICUCHHOCTH Ou3Heca [29].

B-TpeTbux, HHCTUTYIIMOHATBHBIE ()aKTOPHI CYIIECTBEHHO YCHIIMBAIOT paznuyins. biokupoBka 3a-
pyOexHBIX coliceTeit 1 0COOEHHOCTH PEryIMpOBaHuUs CHOPMUPOBAII YHUKATIBHBIA KOHTYD pa3BUTHS
poccuiickoro nudpoBoro Mapketunra. Eciam Ha rmoGaibHOM YPOBHE aKIICHT C/ieflaH Ha peryupoBa-
HUe puBaTHOCTH [ 14, 16] 1 sxcniepumenTsI ¢ first-party-ganasiMu, To B Poccun BOmmpocsl IMIIOPTO-
3aMENICHHS U aJaNTalluKi K 3aKPhITOMY BHEIIHEMY KOHTYPY CTaju KIIIOYEBBIMH JpaiBepamMu U3Me-
HEHU.

Taxkum 06pa3oM, poccHiickue pe3ysbTaThl BCTPOEHBI B 00Jiee HIMPOKHIA MEXIyHApOIHBINH KOH-
TEKCT, HO MPHU 3TOM JEMOHCTPUPYIOT YCKOPEHHYIO «MapKETIICHCU3aLUIO» U CIelU(PHUECKyI0 KOH-
durypanuro Menuanpoctpanctsa. CpaBHEHHE ¢ IPYTHUMH CTpaHAMHM MOATBEPKAaeT, uTo Poccus mo-
BTOPSET I100abHbIE TPACKTOPUH HU(GPOBU3AIMH, HO €€ YHUKAJIbHBIE PETYISATOPHBIE U HHPPACTPYK-
TypHBIE YCIIOBHUS O0YCIIOBIMBAIOT OTIMYHUS B CKOPOCTH U (pOpME pean3alii TUX TPEHIOB.

3akJ/iro4yeHue

[TpoBen€HHBIN aHATU3 MOATBEPKAAET, YTO LHHU(POBbIE KaHAIBI CTAIM CUCTEMOOOPA3yIOLUIUM si/1-
POM COBPEMEHHOT'O MapKETHHIa U NMpoJaaXx. Bo-nepBbIX, N0JI 2JEKTPOHHOM KOMMEPLIUU B PO3HAY-
HOM TOProBJi€ BO BCEX PACCMOTPEHHBIX CTPAHAX IPOJAEMOHCTPUpPOBAJIa YCKOPEHHBIHN pocT B 2020 T.
C IocienyoleH crabunusanyeid Ha 6oiee BBICOKUX YPOBHSX, YTO OTPa)aeT I0JrOCPOYHBIN CIIBUT B
MOBEJICHUU TOTpeOUTENEH U CTPYKTYpe TUCTpHOyIHUU. Bo-BTOpBIX, pacxos! Ha HU(POBYIO peKiiaMy
IIPOOJIKAIOT ONepexaTh TpaauuonHslie Meaua: CIIIA auaupyroT no aGCoNMOTHBIM 3HAYCHUSAM, TO-
I'7la KaK €BpPOIEHCKHE PHIHKU MOJJEPKUBAIOT BBICOKYI0 MHTEHCUBHOCTh MHBECTULIMN C ITOIPABKOU
Ha pa3Mep SKOHOMUKH. B-TpeThuX, IPOHUKHOBEHHE COLIMATIBHBIX CETEH B OM3HEC-NIPAKTUKHU PacTET
cpeau mpeanpusTHid. [IpakTHyeckne peKOMEHIauy 3aKII0YaloTCsl B HE0OOXOAUMOCTH TIepecOOpKU
MapKETUHTOBBIX CTPATErHi BOKPYT JaHHBIX U 3KCIIEPUMEHTAILHOTO yIIpaBJIeHUs, O0jee TECHOU HH-
Terpalyy KaHaJIoOB (OMHHKaHAIBHOCTH, retail media, CTV), a Takke B mpuopurtere first-party-mo-
XOZI0B K JJAaHHBIM U IIPO3PAyHOro YIPaBICHUs MPUBATHOCTHIO. KoMmmaHusaM nenecoodpa3Ho aAuBep-
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cuuIMpoBaTh MOpTdens KaHaIOB C yUETOM HAIIMOHATBHBIX OCOOCHHOCTEH, YCUIIMBATh KOMIICTCH-
IIMU B U3MEPEHUN MHKPEMEHTAIbHOCTH U pa3padaThiBaTh €UHBIA (GpEeHMBOPK aTpuOyLUU ISl OH-
naifHa U oduiaiiHa.

Poccuiickuii onbIT AEMOHCTPUPYET TE K€ KIIFOUEBBIC HAMPABIEHUS, YTO U MUPOBBIE PBIHKU: POCT
ANEKTPOHHOW KOMMEPIIMH, HHCTUTYILIMOHAIU3AINI0 KOHTEHT-MAapPKETUHTa, aKTUBHOE HCIOIb30BaHUE
COLIMANIbHBIX CETeH U mepepachpesiesieHle OI0KETOB B NOJb3y Iudposuzanuu. OqHako creuupuka
POCCHIICKON TpaeKTOpUHU MPOSBISIETCS B YCKOpeHHOM «Mapkeriuiericuzamum» (Wildberries, Ozon,
«SIugexc Mapker»), paIuKaIbHOHN TiepecTpoiike MeauamMuKkca B ctopoHy Telegram n «BKonTtaktey, a
Takxke B (GOPMUPOBAHUH YHUKAITLHOW KOHPHUTYpaIMU PETYTUPOBAHUS K MHCTPYMEHTOB U3MEPEHHUSI.

Poccust aBmxercs B pycie rio0anbHbIX TPEHAOB, HO COXPAHSET pa3phIBbI IO PsiIy MOKa3aTele.
JloJis1 3EKTPOHHOM KOMMEPIIMHU B PO3HUYHBIX MPOAAKAX JOJT0€ BPEMs OTCTaBajla OT MUPOBBIX JIU-
JepoB, HO nociie 2022 r. Havasla pacTh YCKOPEHHBIMHU TEMITAMHU. Y POBEHb BOBJIICUEHHOCTH TIPEAIPH-
ATUH B UCIOJb30BAaHUE COLMANIBHBIX CeTell ocTaércs HuXke, yeM B crpaHax EC, uTo yka3blBaeT Ha
CTPYKTypHbIE orpaHuyeHus. B To ke BpeMsi poCCHIICKUN PBIHOK JAEMOHCTPUPYET CIIOCOOHOCTh K
OBICTPOH amanTaIiy, OCOOCHHO B YCIOBHSIX BHEIIHUX IIOKOB M PETYJATOPHBIX U3MEHEHUH. B nH-
CTUTYLMOHAJILHOM TuTaHe B Poccuu KiltoueBbIM (PakKTOpPOM CTalM OTpaHUYeHHsI Ha 3apyOeKHbIE IIaT-
(OPMBI ¥ POCT POITU OTEUECTBEHHBIX YKOCUCTEM, B TO BPEMs KaK rI100aIbHO JpaliBepaMy BHICTYAIOT
CTaHJApTHl IPUBATHOCTH M paciuperue first-party-moaxoios.

Takum oOpa3om, poccuiickasi TpaeKTOpus UPPOBOTO MAPKETHUHTA BCTPOESHA B TII00aTBHBIC TTPO-
1IECChI, HO OTJIMYAETCS CKOPOCTHIO M (OpMOH peasin3anuu. it KoMmaHui 3TO 03Ha4YaeT He0OXOIu-
MOCTb YUYHUTHIBATh KaK YHUBEPCATbHbIE 3aKOHOMEPHOCTH (POCT POJIM JAHHBIX, MYJIbTUMEINA, OMHU-
KaHaJIbHOCTHU), TaK U JIOKaJIbHbIE OCOOEHHOCTH — MPEX/Ie BCErO MIaTGOPMOIIEHTPUIHOCTh PHIHKA U
crenuQuKy MeIUanpoCTPaHCTBA.

OrpaHuydeHus MPOBEIEHHOTO COMOCTaBICHHS — F€TEPOreHHOCTh ONpeAeNeHU (HanpuMep, pas-
JUYUs B TPAKTOBKE €-COMMErce), pa3Has IoJIHOTA PSAIOB MO CTpaHaM, a TaKyKe BaTIOTHBIE K METO0-
JIOTUYECKHE HIOAHCHI TTPH OIIEHKE PEKJIaMHBIX pacxo0B. JanbHeline uccie10BaHus MOTYT pacliu-
pUTB IEPEUYEHb CTPAH U UHJIUKATOPOB, IPUMEHUTH MAHEIbHBIE PETPECCUOHHBIE MOJEIIH, A TAKKE CO-
MMOCTaBUTh MAKPOIIOKA3aTENH C MUKPOJAHHBIMU KOMITAHUM.

Pe3ynbrarel moaTBepxkAar0T 6a30BBIM TE3UC COBPEMEHHBIX UCCIEA0OBaHUMN: ITU(POBOI MAPKETHHT
BCTpamBaeTCs B OM3HEC-apXUTEKTYpy KaK CUCTeMa MPUHATHS PEIICHUI Ha OCHOBE JaHHBIX, YCUIIH-
BaeMas IaTgopmMamu, alfOPUTMaMH 1 HOBBIMHU CTaHJIapTaMU NMPUBATHOCTU. Pe3ynbTaThl moaTBEp-
KIAI0T YCTOWIMBOCTD TPEHA Ha U(DPOBU3AIUIO U TIOTIEPKUBAIOT, YTO KOHKYPEHTHBIE MTPEUMYIIIe-
cTBa B Omipkaiiliue roabl OyAyT ONpeAensThCs KauyeCTBOM JaHHbBIX, CKOPOCTHIO SKCIIEPUMEHTOB U
CMOCOOHOCTBIO K MAacHITa0OMPyEeMOil MepCOHATN3ALIHH.
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